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See our full report 
on page 3

3 Ripple Close Greenfield Park SOLD FOR $735,500 5 Wyatt Close Wetherill Park SOLD FOR $828,000

11B Croker Place Green Valley  SOLD FOR $650,000 10	Garnet	Street	Bossley	Park	SOLD	FOR	$733,000
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Dear readers,

Self-funded retirees are seeing 
lower returns from their cash 
investments in the market’s low interest 
rates environment and are increasingly 
turning to property.

The security of bricks and mortar 
has always attracted Australians and 
now this is increasingly the case.

But, and this is a big ‘but’, not all 
properties are created equal.

Not all properties will enjoy high 
capital gains, uninterrupted rental 
income, or long maintenance free 
periods.

Anyone considering property 
investment should develop a strong 
relationship with their agent to benefi t 
from his or her market knowledge.

Why not call us to discuss your 
needs before you enter the market.

Kind regards,
Gary Dilles
Principal

LETTER	FROM	
THE PRINCIPAL

When you want to buy, 
how do you solve this leafy 

problem with your neighbours 
successfully and peacefully?

You love the house, you love the 
location, the price is right and it ticks all 
the right boxes, but you can’t get past 
the neighbour’s huge tree that hangs 
over the side fence.

The branches sprawl out over 
the back fence, its imposing nature 
blocks the sunlight and the leaves and 
branches are clogging up the guttering 
and scraping noisily on the roof.

So what do you do?
Trees are the strong, silent types that 

can make or break the sale of a property, 
but in some cases this problem is easy 
to fi x. If you approach the neighbour and 
discuss your concerns, a compromise 
could be easily made. Whether it is 
regular pruning or a shared payment 
approach to get someone to remove the 
tree, this could solve your problems.

However, if they are not agreeable, 
there are still other options to take.

 Generally, if the neighbours’ trees 
are crossing over the boundary, you are 
permitted to trim them and if they are 

blocking drains, endangering lives or 
obstructing views, you can apply for a 
court order to have the problem fi xed.

 Just remember, you should always 
attack the problem and not the person, 
especially if you are planning to live next 
to them for many years to come. It pays 
to stay on amicable terms with your 
neighbour for a variety of reasons.

Now, when it comes to protected 
trees (predominantly native) the rules of 
removal or pruning are enforced by your 
local council.

You usually can’t signifi cantly alter 
the height or shape of the tree either.
They usually state that you can do minor 
pruning and trimming to them, but 
only with hand-operated tools and that 
means, no chainsaws! 

Even if you have a pesky native tree 
smack in the middle of your otherwise-
perfect, sub-dividable, property.

If you are moving into a new home 
and you are planting gardens and trees, 
make sure the tree you’re planting 
won’t block drains, damage buildings or 
pathways or interfere with views.

Taming
those

trees!

For	more	information	on	protected	
trees and your rights and responsibilities, 

contact	your	local	council.



For proven performance and results  
and the best value on fees. 

Call 02 9610 9444  
Century 21 The Parks Realty 

To Sell or Lease Your Property call Century 21 The Parks Realty

When it comes to employing an agent 
to sell your property, what qualities and 
attributes should you look out for?

A flashy new office in the main street 
and dazzling ‘for sale’ signs may capture 
your attention, but a lot more goes into 
selling a property than just appearance.

A proven sales record and the ability 
to sell properties quickly are two very 
important elements to look out for when 
you are choosing an agent to sell your 
home.

In this report, we speak to Gary Dilles 
from Century 21 The Parks Realty about 
how to choose the right agent when you 
want to sell your home.

Why should home sellers change 
their approach when they put their 
properties on the market?

“When owners list their property they 
normally think like a seller, whereas they 
should think more like a buyer,” Gary 
said. “Owners should consider how a 
buyer shops for a property and market 
their property to those buyers.”

The majority of buyers now do a 
number of things before they inspect a 
property. 

Most will look for properties on 
the internet, search through the local 
newspapers, then they will drive around 
the area before finally attending an 
Open Home inspection.  However, most 
do this before they even speak to the 

responsible agent.
“Selecting the right agent in our 

market place can be quite a challenge 
considering there are many agents to 
choose from - on the surface we may 
appear to be the same, however in reality 
the differences are quite significant,” 
Gary said.

“Choosing the right agent who can 
direct you in the sales process will often 
mean you can sell your home with the 
perfect results.”

“All sellers should be asking these 
questions before selecting an agent to 
sell their home,” Gary said.

Gary and his team have countless 
success stories and are happy to recount 
these to prospective clients. Stories such 
as:

5	Wyatt	Close,	Wetherill	Park, was 
inspected by more than 80 groups in 
a strong four week campaign which 
included local media, various internet 
sites, brochures, foreign media and four 
picture signboards. It sold at auction for 
$78,000 above the reserve price.

3	 Ripple	 Close,	 Greenfield	 Park, 
was inspected by 30 groups and sold at 
auction for $85,500 above the reserve 
price.

Local sellers seek out 
the best agent

1.  Are they a local agent? A local agent will have a more in depth 
knowledge	of	prices	in	the	area	and	what	the	buyers	are	requesting.

2.		 What	internet	sites	do	the	For	Sale	properties	appear	on?	What	
features	are	offered?	What	happens	to	your	listing	after	30	days?	There	
are over 16 pages of properties on the internet sites and yours could 
start	off	on	page	5.

3.  What will my home look like in the newspapers? What size will the ad 
be and how many times will it appear?

4.  Will my address appear on all advertising?

5.  How many Open Home inspections will you have?

6.  How many sales people will be working to sell my home?

7.  How many properties does this agent sell each month?

When selecting your agent, what 
questions should you ask?



CURRENT AUCTIONS

How can you sell your home?
To sell your home, do what locals do, they trust  
Century 21 Bossley Park when selling - 9610 9444
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IN 1 WEEK


